YART SALE: JANUARY 21-28, 2022

Do you have a beautiful piece of art that just doesn’t “fit” anymore but is still in good
condition? This is a wonderful opportunity for other art lovers to add to their collections and a
great way to trim your collection. Paintings, photography, drawings, sculpture. . . all original
work, all gently loved and ready for a new home.

Owners may either donate the total amount of the sale to the Creative Arts Guild or sell your
collection pieces at a 50% commission and receive 50% of the selling price (35%
commission/65% for artists selling work). Pieces should be priced to sell by the owner. The
Creative Arts Guild will negotiate prices the final week of the exhibit, only if prearrangements
have been made with the owner. This is not an auction. Work not sold will be returned to the
original owner.

Artwork should be in good condition, clean, and ready for display. Any information about the
original purchase price, artist, title, etc is appreciated.

Event Information
Drop-off Dates: January 3 - 11, 10am - 4pm, or By Appointment
Exhibition Dates: January 21- 28
Pick-up of Unsold Work: February 22 - 24, 10am — 4pm, or By Appointment

Please Contact Amanda Brown at amandab@creativeartsguild.org with questions.



mailto:amandab@creativeartsguild.org

Thank you for accepting our invitation to exhibit at the Creative Arts Guild. Details of the
exhibit are listed below. After you have carefully reviewed and understand our agreement,
please sign and return to the Creative Arts Guild. Your signature indicates your acceptance of
this agreement and your commitment to participate.

Name:

Mailing Address:

City: State: Zip:
Phone Number: Email:
Yart Sale

Event Information

Drop-off Dates: January 3 - 11, 10am - 4pm, or By Appointment

Exhibition Dates: January 21 - 28

Pick-up of Unsold Work: February 22 - 24, 10am — 4 pm, or By Appointment

Delivery/Pickup

The collector is responsible for delivery and pickup of work to the CAG. All unsold art must be
picked up no later than Thursday, February 24 unless special arrangements have been made.
Any work not picked up 30 days following the end of the agreement will become the property
of the Creative Arts Guild to retain as part of the Guild’s collection or dispose of.

Accepted Work
Installation is the responsibility of the Creative Arts Guild unless other arrangements are made
between the Guild and the collector/artist.



—

Sales

The collector may choose to receive 50% of the retail price of sales or donate the entire selling
price to the Creative Arts Guild. The Creative Arts Guild will be responsible for handling all
sales and collecting/reporting applicable sales tax. As required by federal law, we will mail you
a 1099 form to collectors with sales over $600.

Payment
The collector will be paid for sold items within 30 days after the exhibit closes.

Documentation

The Creative Arts Guild reserves the right to photograph the show and to retain a set of slides
of all work exhibited. The materials will be used for educational, promotional and archival
purposes. Photographers, other than Creative Arts Guild staff, e.g., members of the media,
educators, art students, and other artists may photograph your work.

Insurance

Every effort will be made to ensure proper handling, display and security for all work. The
Creative Arts Guild will provide insurance coverage on your piece(s) based on the value you
assign to the work.



| will donate selling price to the Creative Arts Guild.

| would like to receive my portion of the selling price.
| authorize the Creative Arts Guild to negotiate the

selling price on my behalf.

Collector

Date

Gallery Director

Date



Please let us know as muchrasﬁpossible about your art. Prospective buyers are always
interested unknowing about work they purchase. Include antidotes, where and when the
original purchase made, information about the artist, etc.

Collector Name:

1. Title:
Artist:
Selling Price: Negotiate Up To: %
Original Price: Purchase Date:

Where Was It Purchased:

Other Information:

2. Title:
Artist:
Selling Price: Negotiate Up To: %
Original Price: Purchase Date:

Where Was It Purchased:

Other Information:




Collector Name:

3.

Title:

Artist:

Selling Price:

Original Price:

Where Was It Purchased:

Other Information:

Negotiate Up To: %

Purchase Date:

Title:

Artist:

Selling Price:

Original Price:

Where Was It Purchased:

Other Information:

Negotiate Up To: %

Purchase Date:




